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ACORD Forms 101

ACORD forms are used by all insurance professionals.
Here’s a refresh on their general format and how to
complete this critical piece of the coverage process.

The primary goal of ACORD forms, commonly referred to as
ACORDs, is to collect and summarize information about an
insured’s operations and insurance needs. While ACORDs
are used by all insurance professionals, there are several
different types of forms depending on the line of insurance
being marketed.

Commonly Used Forms
‘ 5 - Certificate of Liability Insurance
‘ 27 - Evidence of Property Insurance
‘ 80 - Homeowner Application
‘ 90 - Personal Auto Application
‘ 125 - Commercial Insurance Application
‘ 126 - Commercial General Liability Section
‘ 127 - Business Auto Section
‘ 130 - Workers’” Compensation Application
‘ 131 - Umbrella / Excess Section
‘ 137 - Commercial Auto Section

‘ 140 - Property Section
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Completing Accords
The agent’s, broker’s, or underwriter’s insurance license
determines which ACORDs they are required to use. For

example, a Property and Casualty Broker will primarily use
ACORDs 125, 126, and 140.

Insurance professionals can choose to complete these in
handwritten form or digitally, although the presence of agency
management systems like Epic, AMS360, and Jenesis, have
made digital completion most common.

While never identical, many ACORDs follow a similar format.
Let’s walk through the basics:

To start, an agent must first enter their producer and agency
information, as well as the carrier information, if applicable
at this stage.
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The Connector is a division of Ryan Services Group, LLC, a Delaware limited liability company based in lllinois. Ryan Services Group, LLC, is a subsidiary of Ryan Specialty, LLC. The Connector is
an excess and surplus lines insurance portal providing RT Specialty contracted agents and brokers with multi-line and multi-carrier quoting, binding and policy issuance. The Connector does not solicit
insurance from the public. Some products may only be available in certain states, and some products may only be available from surplus lines insurers. In California: RSG Marketing Insurance Services,

LLC (License # 0156030). ©2022 Ryan Specialty, LLC

This material is provided for educational and informational purposes only. References to typical terms or provisions of coverage are illustrative and may not apply to a specific situation. The coverage
examples in this material illustrate issues that could be addressed through an insurance policy. Insurance coverage depends on the specific facts of the claim in question and the language of the policy in
question. The inclusion of an example here should not be interpreted as a guarantee of coverage. Please consult a legal or insurance advisor regarding specific insurance needs.
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2 Next, specify the type of coverage needed, along with 5 Complete the nature of the business section to provide
additional coverages, if desired. outstanding details about the insured’s business /
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3 Then, enter their client’s general information.
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4 Next, complete the client’s address information, along with
annual revenues, if applicable. 7 The carrier Information is where agents enter carrier history
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The Connector is RT Specialty’s Digital Marketplace for
Micro Commercial Business.
The coverage process is streamlined, top-rated market access is multiplied, and robust third party

tools are harnessed — empowering RT Specialty contracted retail agents to do their best work LEARN MORE
without sacrificing due diligence, time or profitability.
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